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Y cmammi 00c/idxeHo cy4yacHi meHOeHYii po3BUMKy &/106a/1bHO20 hapMayesmuyHo20 PUHKY,
BU3HA4YEHO OCHOBHUX 2pasyi8 PUHKY, sKi 3aliMatombCs PO3pO6KOKD, BUPOBHULMBOM i ducmpubyyieto
JliKapcbKux 3aco6is ma ¢hopmyroms mpeHoU iHHoBayjil, Br/IuBatome Ha AoCMyHICMb MeOUKaMeH-
mig ma BU3Ha4YaroMb HarpPsIMU PO3BUMKY 2aJ1y3i. apmayesmuyHi KOMMaHil 8rposacXyoms HOBIMHI
MapKemuHeosi cmpameaii 07151 MOKPaWEHHST 3a/TyHEeHHST CrouBaYis, eheKmuUBHILIO20 MPOCYBaHHSI
rpodykmis ma riosuWeHHs1 pisHsi 008ipu 0o 6peHAY. [JOC/IIOKEeHHS K/IIOHOBUX iHHOBaYiUHUX MapKe-
MUH20BUX IHCMPYMEHMIB, sIKi BUKOPUCMOBYOMb MPOBIOHI chapmauesmuyHi epasyj, maki sk Pfizer,
Roche, Novartis, AstraZeneca, Johnson & Johnson, GSK ma iHwi 0asi0 Ham 3mo2y cghopmysamu
BIOMoBIOHULI IHCMpyMeHmapiti ma lio2o 3abe3neyeHHst. [JOCIOXeHHsT MoKasyroms, Wo hapmayes-
MUYHi KOMMaHIi aKmuBHO BUKOPUCMOBYHOMb iHHOBaUIUHI MapKemuHeaosi iHcmpyMeHmu 07151 Miosu-
WEeHHs1 08ipu Ao 6peHAy, onmumizauii KoMyHikayil ma noKpawjeHHst 00cmyry 00 JliKapCbKux 3aco6is.
los108HUMU HarpsiMamu € yugbposuli MapkemuHe, Al, MobiribHi mexHosioail, ocsimHi niamgbopmu ma
eKo-iHiyiamusu. Came iXHE MoedHaHHs1 3a6e3reyye KOHKyPEeHMHI nepesazu ma Cripusie cmasiomy po3-
BUMKY 2/106a/1bHO20 hapMayeBmu4Ho20 PUHKY.

KntouoBi cnoBa: iHHOBauiliHUU  MapkemuHe, MapKemuHa08i  IHCMpPYMEHMU,  MiKHapOOHUl
chapmayesmuyHULl PUHOK, iHHOBaUItIHUL pO3BUMOK, 2/106a/1bHUU MapkemuHa08ul mpocmip.

The article examines current trends in the development of the global pharmaceutical market,
identifies the main market players involved in the development, production and distribution of
medicines and shaping innovation trends, influencing the availability of medicines and deter-
mining the directions of industry development. Pharmaceutical companies are implementing
the latest marketing strategies to improve consumer engagement, more effectively promote
products and increase brand trust. A study of key innovative marketing tools used by leading
pharmaceutical players such as Pfizer, Roche, Novartis, AstraZeneca, Johnson & Johnson,
GSK and others allowed us to form an appropriate toolkit and its provision. Research shows
that pharmaceutical companies are actively using innovative marketing tools to increase brand
trust, optimize communication and improve access to medicines. The main areas are digital
marketing, Al, mobile technologies, educational platforms and eco-initiatives. It is their combina-
tion that provides competitive advantages and contributes to the sustainable development of
the global pharmaceutical market. Based on a generalized description of innovative marketing
tools of the global pharmaceutical market, the following elements have been identified: Big Data
and patient behavior analytics, cognitive marketing, omnichannel approach, mobile applications
for patients, virtual and augmented reality (VR/AR), chatbots for interaction with patients, scien-
tific and educational platforms, blogging and social networks, influencer marketing and coop-
eration with medical experts, remote consulting of doctors, electronic prescriptions and digital
platforms for pharmacies, eco-initiatives in pharmaceutical production, charitable initiatives. Cur-
rent trends in pharmaceutical companies' marketing strategies are focused on the integration of
digital technologies, expanding the capabilities of telemedicine, developing educational programs
for medical professionals, and implementing interactive platforms for communication with end
consumers. Environmental initiatives and socially responsible marketing are gaining particular
importance, which form a sustainable image of companies and increase the level of trust in their
products. However, along with opportunities, pharmaceutical marketing faces strict regulatory
restrictions, the need to adhere to ethical standards, and high competition in the market. The
success of companies in the future will be determined by the ability to adapt to rapid changes
in consumer expectations, technological breakthroughs, and international legal requirements.
Key words: innovative marketing, marketing tools, international pharmaceutical market, innovative
development, global marketing space.

MocTaHoBKa MpoGseMu. Y cCyyacHUX yMOBax
rnob6anizauii papmMaueBTUUYHUIA PUHOK 3a3Ha€E 3Ha-
YHUX TpaHcdopmauidi, 06yMOBMEHMX TEXHOMOrY-
HUM Nporpecom, 3MiHamMmu B MOBeAiHLI CnoXusauis,
3pocTaryMy BUMOramMu A0 SIKOCTI Ta e(peKTUBHOCTI
NiKapcbKMx 3acobiB. BaxmBy posb Yy LMX npouecax
BigirpatoTb IHHOBAUiHI MapPKETUHIOBI IHCTPYMEHTMH,
AKi  3a6e3neyyloTb  e(DEKTUBHY KOMYHIKaLito MK
BMPOOHMKaMK, AUCTpUG’loTopammn, MeaNYHUMM yCTa-
HOBaMM Ta KiHLEBUMYW CnOXunBayaMun. BrukoprctaHHs
LMhpoBMX TEXHONOTIN, LLITYYHOrO IHTENEKTY, big data,
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NnepcoHasi3oBaHOro MapKeTUHry Ta iHWKWX iHHOBa-
LiHMX NiAX0AiB A03BOJISE KOMMAHISAM He fvwe nid-
BULLMTU KOHKYPEHTOCMPOMOXHICTb, & W Cnpusatu
[OOCTYMHOCTI NiKapCbKMX 3aC06iB A/151 LUMPOKOro Kona
CroXuBaYiB.

AKTyasnbHICTb  [OCNIMKEHHSA PO/ iHHOBALiiHNX
MapKETUHIOBMX [HCTPYMEHTIB Yy PO3BUTKY r106anb-
HOro chapmMaueBTUYHOIO PUHKY 3yMOBJ/IEHA KilbKOMa
KNH4YoBUMKM  dhakTopamun. [o-neplue, AUHAMIYHWIA
PO3BUTOK LMPOBMX TEXHOJIOTI 3MIHIOE NiAXOAN [0
NnpocyBaHHsA hapmaLleBTUUYHUX MPOAYKTIB, 30Kpema
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yepe3 e/leKTPOHHY KOMepLilo, TenemeguuuHy Ta
MOOINbHI  AogaTkm ANns  ynpaeniHHA — 300POB’SM.
Mo-gpyre, chapMaLeBTUYHI KOMMNaHil CTUKaKTbCA
3 XOPCTKMM perysitoBaHHAM i HEOOXigHICTIO AOTpu-
MaHHS €TUYHWUX CTaH4apTiB y MapKEeTUHIOBIl Aisfb-
HOCTi, L0 BMMara€ HOBMX CTpaTeriii KOMyHiKauil.
Mo-TpeTe, 3pocTarya KOHKYPEHLIS MiX BEUKAMU
hapmaLueBTUYHUMU KopnopaLisMy Ta BUPOOHKaMK
reHepukiB nNiACUIE HEOoOXiAHICTbL Yy po3pobui Ta
BMPOBaYKEHHI IHHOBALNHMX MiAX04IB A5 3aU/TyYEHHS
Ta YTPYMaHHA ChoXuBadviB. TakMM 4YMHOM, AOCAI-
[PKEHHS LIET TEMN € BaX/IMBUM He SnLLe 3 HayKOBOI,
a i 3 NPaKkTUYHOI TOYKMU 30pY, OCKiSIbKM BOHO [,03BO-
NSiE pO3KPUTU edDEKTMBHI MEXaHI3MN MapKETUHIOBOTrO
BNAMBY Ha rnobanbHuii hapmaueBTUYHNI PUHOK Ta
BM3HAYMTV NEPCNeKTMBM Oro NOAA/bLLOMO PO3BUTKY.

AHani3 ocTaHHIX pocnigpkeHb i nyo6nikauii.
MpobnemaTriky BUKOPUCTAHHS IHHOBALINHMX Mapke-
TUHIOBUX IHCTPYMEHTIB Yy pPO3BUTKY [/106a/1bHOM0
hapmMaLeBTUYHOTO PUHKY YCMIWHO A0C/igKyBasiach
y npaauax siK BITYM3HSAHMX Tak i 3apyOiKHI BYEHUX.
3okpema MenbHUk HO. M. [7] 30cepeauvs yBary
Ha [OCNIMKEHHI TEOPETUYHUX OCHOB MapKeTUHry
hapmayeBTUYHUX niANPUEMCTB, BU3HAYEHHIO
MOro OCHOBHMX pUC Ta OCOBG/MBOCTEN KOMMEKCY
MapKeTUHITy B YMOBaXx IHHOBaUiAHOIO PO3BUTKY.
KacsHoB A. A. [4] npoBiB aHasli3 TEHAEHLi/i PO3BUTKY
iHHOBaLiMHOI AisNbHOCTI thapMaueBTUYHMX Mignpu-
EMCTB Yy [/106a/lbHOMY E€KOHOMIYHOMY CepenoBuLLi
Ta [OCNigvB  3a/1eXHICTb  MDK  MapKeTUHTOBUMU
cTpaTeriamn Ta iHHoBauismn. KpaBueHko M. B.
[5] BM3HAUMB MapKETUHrOBi LMPOBI IHCTPYMEHTH
y NpocyBaHHi 6peHaiB hapMaueBTUYHUX KOMMaHil,
a MpoueHko B. M. [5] 3p06V1B aKkLEHT Ha YKpPaiHCbKOMY
pyHKY. MenbHuueHko O. [8] 34ilicHMB OLiHKY BNMBY
BUKOPUCTAHHA  UMAJIPOBUX  IHCTPYMEHTIB  O/1d
npocyBaHHA OpeHfiB Ha (hapmMaueBTUYHOMY PUHKY
Ta OOrpYHTYBaHHSA MNPOMOLHUX cTparterin  ans
NiABULLEHHA e(EeKTUBHOCTI BGpeHA-MeHeKMEHTY.
Bayna O. Ta iHWIi [1; 6] akueHTyBa/M yBsary Ha
BMKOPWCTaHHI iHHOBALMHNX IHCTPYMEHTIB B Gi3Hec-
cepeposuLi. B ctarti Buwoseus |. [10] ngcymoBaHo
OCHOBHI MapKEeTMHIOBI UMGPOBI KaHau, Taki $K:
couiasibHi  Mepexi, Be6 caitu, E-mail, MOGiNbHI
Jopatkn, umdpoe TenebavyeHHA Ta MeCeHpKepu
Monpw 3HaYHi HaNpauoBaHHS Y Ll cdpepi HefocaTHIO
yBary 30CepekeHO Ha posii  MapKeTUHIOBUX
iHHOBaLin y 3abe3neyeHHi PO3BUTKY [106a/IbHOIO
hapmaLeBTUYHOTO PUHKY.

MocTtaHoBKa 3aBAAaHHA. MeTOH AOCAIMKEHHS
€ MPOBefEHHSA AOC/IMKEHHS POsi iIHHOBaLIAHMX Map-
KETUHIOBUX [HCTPYMEHTIB Yy PO3BUTKY [N106&/IbHOro
hapmMaLeBTUYHOTO PUHKY, BW3HAYEHHS TEeHAEHLU,ii
MOro po3BMUTKY, OCHOBHWUX TpaBLiB AMHaMIikM 3poc-
TaHHA Ta NPUYMHHO HACNIAKOBUX 3B’A3KIB BUOKPEM-
NIEHVX TEHAEHL,A.

Buknag oCHOBHOro martepiany A0CAiAKEeHHS.
FnobasbHWii (hapMaueBTUYHWI PUHOK € OfHUM i3

HanbiNbL AMHAMIYHMX Ta KOHKYPEHTHUX CeKTOpiB
CBITOBOI €KOHOMiK/. OCHOBHUMW TpaBUAMWU LbOro
PUHKY € TpaHCHaLjioHasIbHI Koprnopauji, ki 3alima-
IOTbCS PO3POOKOID, BMPOOHULTBOM i AUCTPUOBYLED
niKkapcbknx 3acobiB. BoHn (hopmyoTb TpeHAW iHHO-
BaLliil, BNIMBaKOTb HA AOCTYMNHICTb MeAVKaMeHTIB Ta
BM3HaYalTb HanpsiMy PO3BUTKY rasysi. OcobnmBoi
MONyNAPHOCTI Ta Barm BOHW Haby/nm nig yac naHge-
mii, cepep sikmx Pfizer (CLWA), Johnson & Johnson
(CLUA), AstraZeneca (Benvka bputaHia — Lseuis),
Novartis (LLBeliyapis). Pfizer € oguH i3 Ha6iNbLIMX
BMPOOHMKIB BakUWH Ta iHHOBALUINHMX MiKapCbKMX
3acobiB Ta BIAMOBIAHWIA Nigep y BMPOGHMLTBI npe-
napaTis npotn COVID-19 (BakunHa Comirnaty, CTBO-
peHa cnisibHO 3 BioNTech). Ha cborogHi oCHOBHVUMY
HanpsiMaMu LisNbHOCTI €. OHKOJIOris, Kapgionoris,
iMmyHonoris, Hesponorisa. Johnson & Johnson (CLUA)
€ [AuBepcupikoBaHoW Kopropauielo, Wo npautoe
y thapmaueBTuLi, BATOTOBMEHHI MeAUYHMX NPUCTPOIB
Ta TOBapiB LUMPOKOrO BXMWTKY, akTUBHO PO3BUBAE
6ioTexHonorii Ta UMdpoBi MeanyHi pilleHHs. Roche
(LBeliapist) € CBITOBUM NigepoM Y raysi OHKOAOriT
Ta GioTexHonoriin, Bosogie kKomnaHieto Genentech,
LLIO creyjiani3yeTbCa Ha reHHOo-IHXeHepHUX npenapa-
Tax, a OCHOBHUMW npoayktamu € Avastin, Herceptin,
Rituxan.) OgHVMM i3 HalbiNbLWNX BUPOOHMKIB iHHO-
BaUiliHMX NiKapCbKnx 3ac00biB Ta reHepuKiB € KOpno-
pauis Novartis (LBeiuapis), ska pobutb dokyc Ha
opTasIbMO/IOrit0, HEeBPOSOrito, iIMyHOOri0. Bigomoto
HimeLpbkot chapmaleBTMYHOO KOMMaHielo € Bayer,
WO creujani3yeTbCA Ha Kapaionorii Ta OHKONOril.
GlaxoSmithKline (GSK) (Benvka bputaHis) ¢hokycy-
€TbCA Ha BaKUMHaX, pecnipaTtopHUX 3axXBOPHOBAHHSX,
Bl/l-npenapatax, cniBnpautoe 3 GiOTEXHOMOMNYHUMN
KOMNaHisMU A1 CTBOPEHHS HOBUX IMYHOMOTMNYHUX
3aco06iB. AstraZeneca (Benuka BputaHia — Lseuis)
BiZOMUI1 PO3POOHNMK BakumHK npotu COVID-19, a go
naHAeMii OCHOBHMMM HanpsMamu 6y i 3aNnLwaroTbCs
Ha CbOrOAHI OHKOJOriA, Kapaionoria, pecnipaTtopHi
3axsoptoBaHHs. Eli Lilly (CLLA) € nigepom y BUPOGHU-
LTBI NMpenaparTiB Bif, AiabeTy, HEBPOJIOTYHMX Ta iIMyH-
HMUX 3axBOPHOBaHb, Bigomwuii npenapatamun Trulicity
(miabeT) Ta Verzenio (oHKoNOrist), iIHBECTYE B PO3POOKY
iHHOBaL,iliHNX 6iOTEXHOMOTIYHMX Npenaparis.

FnobanbHUiA  hapmaLeBTUYHWI  PUHOK  MPOAO-
BXYE [LEMOHCTPyBaTu CTabisibHe 3pOCTaHHs, 06y-
MoBJ/ieHe aemMorpadiyHMy 3MiHamu, BrpPOBaXeH-
HAM iHHOBaUIA Ta MiABULLEHHSAM PiBHSA MeAM4YHOro
o6cnyroByBaHHs. MpoBigHi hapmaueBTUYHI KOMMaHiT
aKTUBHO IHBECTYIOTb Yy PO3POOKY 6GIOTEXHOMOTIYHUX
npenaparis, nepcoHaniz3oBaHoi MeauUUHU Ta Lud-
POBUX pilleHb, WO 3abe3nevye HOBI MOX/IMBOCTI A/15
PO3BUTKY rasly3i B TOMY YMC/Ii | 32 paxyHOK Mapke-
TUHIOBOI MiKc-Mogeni. Ak 3a3Havae buwoseub 1. TM.
«MapkeTunHroBa mikc-mogens 5P, 1Wo Bkovae B cebe
NPOAYKT, LiHY, MicLe, NpoCcyBaHHA Ta No4en, Hadae
KOMMMEKCHUA nig-xia4 [0 YnpaBAiHHA MapKEeTUHro-
BUMW 3ycunniamm» [2].
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dapmaueBTUYHI KoMnaHii BNPOBaKYIOTb
HOBITHI MapKETMHIOBI CcTparterii Ans nokpawleHHs
3a/1y4eHHA  CroXuBadiB, edqIeKTUBHILIOro Mpocy-
BaHHS MNPOAYKTIB Ta MiABULLEHHS PiBHA [OBIpW [0
6peHay. [OCNifKEeHHs  K/THYOBMX  IHHOBaLINHMX

MapKETUHIOBMX  IHCTPYMEHTIB, fAKi  BMKOPUCTOBY-
I0Tb NPOBIAHI thapMaLleBTUYHI rpasLji, Taki sk Pfizer,
Roche, Novartis, AstraZeneca, Johnson & Johnson,
GSK Ta iHWi fasno Ham 3mory ccpopmyBsatu Bifnosia-
HWUIA IHCTPYMEHTapIli Ta noro 3abesneyeHHs (Tabn. 1).

Tabnuus 1
3BepeHa xapakTepucTuka iHHOBaLiliHNX MapPKETUHIOBUX iHCTPYMEHTIB
rno6anbHoro papmaueBTUYHOTO PUHKY

IHCTpyMeHTapii

EnemeHTN

TnymavyeHHsA

Mpuknag

1. Digital-mapKeTuHr
Ta nepcoHanizoBaHa
KOMYHiKau,is

Big Data Ta aHaniTuka
NOBELHKM NaLieHTIB

BrKOpyCTaHHA BENNKNX JaHNX
N8 aHanisy CnoXxnBUMX 3BUYOK,
NPOrHO3yBaHHSA NONUTY

Ha flikapcbki 3acobu.

Pfizer Ta Roche 3acTtocoBytoTb
Al-ananiTvky gns nepcoHanisaui
MapKeTUHIOBMX CTpaTeriid.

KOrHITUBHWIA MapKeTUHT

BukopucTtaHHs Al Ta mallMHHOro
HaBYaHHS [/19 NepcoHani3oBaHol
B3a€EMOZIT 3 KNieHTamu

Novartis BuKopucTtosye IBM

Watson a5 aHanisy gaHux

nauieHTiB Ta NPOrHO3yBaHHs
epeKTMBHOCTI Npenaparis

OMHiKaHanbHWI nigxig,

BukopurcTaHHSA 04HOYaCHO
KiNIbKOX KaHanis (couiasibHi
Mepexi, caiit, e-mail MapKeTuHr,
MOGINbHI foAaTKN)

ONns 3abe3neyeHHs 6e3nepepsBHOT
KOMYHiKaLjii 3 flikapsamu

Ta nawieHtamm

AstraZeneca akTMBHO
BVMKOPUCTOBYE MYJIbTUKAHaUTbHY
KOMYHiKaujto yepes nnarcopmu
YouTube, Facebook, LinkedIn
[ON15 OCBITU NiKapis i nayjieHTiB.

2. BukopucrtaHHs

Mo6inbHi fogaTkm
015 naujieHTiB

Po3pobka gopatkis onis
MOHITOPVHIY CTaHy 340pOB's,
HaragyBaHb NPO NPUIAOM JTiKiB
Ta OHMAWH-KOHCYNbTaLil

Sanofi po3po6una My Dose Coach
— MOGINbHUIA AoAaToK
Onsa piabeTukis.

Ta OCBITHI KaMnaHii

Mepexi

Aiil NikiB, NiABULLEHHSA PiBHSA
06i3HaHOCTI NPO XBOPO6YU

MOGINIBHNX BipTyanbHa BukopuctaHHa VR ans HaByaHHs | GSK 3actocoBye VR-TexHonorii
TEeXHO/OriN Ta JOMNOBHEHA nikapis, AeMOHCTpaLil MexaHi3My | Anst OCBITHIX Nporpam aas
Ta LWTY4YyHOro peasibHicTb (VR/AR) Aii npenapartis MeAnYHMX haxiBLiB
iHTEeNneKTy B :
nkopuctaHHs Al-60TiB )
Yar-60TM ANns B3aEMogii A BF; noBifiei Ha NUTaHHA Pfizer sanyctuna yar-6or
3 na i€HT6/lJ|MVI 3 ﬂgommgaqiaﬂsanmc ANA KOHCYNLTaUA UOA0 BAKUMHY
5 , 3ancy Big COVID-19.
Ha KOHCy/bTaLi
. IH MyBaHHS Nikapis T hnson hnson cTB
HaykoBO-OCBITHI (bpp yBa Jlikapis Ta . Johnso & ‘].O SOn CTBOPIOE
nnaThopmn nawjieHTis Yepes cneljaslisoBaHi | HaBYa/IbHI Bifleo AN1A nikapis
BebiHapu, OHNalH-Kypcu. Ha J&J Institute.
BukopucTtanHs YouTube, TikTok
. KoHTEHT- . . . ' " | Roche akTBHO B m
3. Kowre BroriHr Ta couiasibHi Instagram 419 NOSICHEHHA oche a 0 Befe 6no
MapKeTUHT 3 HayKOBUMW JOCNIIKEHHAMU

y cdpepi oHKonOril.

IHCh/ItoEHCEP-MapPKETUHT
Ta cnisnpaus 3
MeANYHUMU ekcrnepTamm

CniBnpaus 3 BigOMUMU Nikapsmu,
HayKOBLAMM, SiKi NpOCyBatoThb
iHHOBaLiliHI NpenapaTu

Sanofi cniBnpautoe 3 MegnyHNUMN
nigepamu oymok y 60poTb6i
3 fiabetom.

4. BnpoBagKeHHA
eHealth
Ta TenemMeanunHn

[JwncTaHuiiHe
KOHCYNbTYBaHHSA Nikapis

MpoBeAeHHs OHNaiH-
KOHDEepEHLii, KOHCY bTaLil
MK nikapsamMun Ta naujieHtamu

AstraZeneca BMKOPUCTOBYE
TenemeanyHi nnardopmu
N5 NoKpaLLeHHA AiarHoCTUKM
piAKICHMX 3aXBOPIOBaHb

EnekTpoHHi peuentn
Ta yndpposi nnargopmm
AN antek

ABTOMAaTU3aLis BUNUCYBaHHSA
Ta KOHTPOJII0 NPU3HAYEHHS J1iKiB

Bayer BYKOPUCTOBYE e-prescription
y cniBrpayi 3 ante4yHnMmun
Mepexamu.

5. CoujasibHa
BiAMNOBifa/IbHICTb
Ta eKosIoriYHUIA
MapKeTUHT

Eko-iHiuiatnsm
y thapmaLeBTU4HOMY
BUPOOHULTBI

BukopurCTaHHS €KOMoriyHo
YNCTUX YNaKOBOK, CKOPOUYEHHS
Bukungis CO2 y BUPOOHULTBI

GSK Bnposaguna iHiuiatney
Green Pharma, cnpsiMoBaHy Ha
CKOPOYEHHS BNVBY Ha [OBKI/A

BnarogjliHi iHiuiaTnem

HapaHHsA 6e3k0LITOBHMX abo
NiNbroBux NikiB A1 KpaiH, Lo
pO3BMBaKOTLCS

Pfizer peanisye nporpamy
Global Access, cnpsmoBaHy Ha
[OOCTYMNHICTb f1iKiB Y GiAHMX KpaiHax

[Dxepeso: chopmosaHO aBmMopom
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OTmxe, thapMaLeBTUYHI KOMMNaHiT akTUBHO BUKO-
PUCTOBYIOTb IHHOBAL,iiHI MAapPKETUHIOBI IHCTPYMEHTH
ONs MiABULLIEHHS [OOBipu [0 6peHay, onTumisaui
KOMYHiKauii Ta nokpaLleHHs A0CTyny A0 NiKapCbKux
3ac06iB. [0N0BHUMK HanpsAMamy € LMdPOBUA Map-
KeTuHr, Al, MOGIiNbHI TeXHONOTII, OCBITHI NiaTopmun
Ta eko-iHiuiatnen. Came IXHE NOEAHAHHSA 3abe3neuye
KOHKYPEHTHI nepesaru Ta Cnpusie cTasioMy po3BUTKY
rnobasbHOro papmaL,eBTUYHOIO PUHKY.

OLiHIOIYN OCHOBHI TEHOEHLT PUHKY MU MOXeMO
KOHCTaTyBaTW akTuBi3aLito BWKOPUCTAHHS iHHOBa-
LiiHMX TEeXHONOri LWAAXoM PO3BUTKY 6Giodhapma-
LEeBTUKK, FTeHHOI Tepanii, iMyHONOrYHuX npenaparTis;
3pOCTaHHA posi uMdpoBuUX NAATdOPM; MOCUEHHS
perynoBaHHA Yepe3 306i/blUEHHS BUMOr oo 6e3-
neku nikapcbknx 3acobiB Ta anBepcudikalito BUpoo-
HMUTBA, SiKa BigOyBaeTbCsA LUMIAXOM IHBECTYBaHHSA
Y PIOKICHI Ta XPOHiYHi 3aXBOPIOBaHHS.

B abCo/THMX NOKa3HMKax MW MOXEMO CrocTepi-
raTu rno6anbHWi picT hapmaLleBTUHHOTO PUHKY HaBITb
y nocTnaHAeMInHMIA nepiof, 3a paxyHoK Kanitasisaui
HakonuuyeHux goxoais. Y 2022 poui ceitoBuii thapma-
LEBTUYHUIA PUHOK OLiHIOBaBcA y 1,48 TpnH ponapis
CLIA, a nporHo3oBaHuii obcsr y 2028 poui — noHag,
2 TpH ponapiB CLUA, TO6TO cepeAHbOpiYHMIA Temn
3poctaHHa (CAGR) cTtaHoBUTb 4-6%. KniouvoBuMu
JApaBepamu 3pOCTaHHS € CTapPiHHS HACE/IEHHS: Y PO3-
BMHEHMX KpaiHax yacTka MiTHIX Noaeit 36inbLyeTbes,
WO Befe OO 3pOCTaHHs MNOMUTY Ha MeOuKaMeEHTW;
30iNbLLUEHHA BUTPAT Ha OXOPOHY 3[0pOB'A, 30Kpema
y KpaiHaX, W0 PO3BUBAKOTLCS, NPOrpec y GioTeXHOMNO-
risiX, reHHOI Tepanii Ta nepcoHanisoBaHili MeauLnHi [11].

OUiHIoUN perioHabHUIA aHasi3 PO3BUTKY PUHKY
MW MOXEMO KOHCTaTyBaTu L0 Yy Haibinbwmm dap-
MaLEeBTUYHUM PUHKOM CBITY (6/113bk0 40% CBITOBOrO
obcsary) € CLWA. Taki nigepu sk Pfizer, Johnson &
Johnson, Merck & Co 3ailicHI00Tb aKkTUBHE BMpoOBa-
[>KEHHs1 iIHHOBaLiHUX NpenapaTiB, OKpiM TOro MakTb
3HauyHi BuTpatn Ha R&D (6inbwe 80 mnpa fonapis
Ha piK). Y €Bpona OCHOBHMMYK KOMMNaHisMu € Roche,
Novartis, Sanofi, GSK, okpim TOro cnocrepiraemo
BWCOKI PerysisaTopHi cTaH4apTy Ta XOPCTKUA KOHTp-
0/b 3a UiHamMn Ha nikn. KuTai BM3HaHO HalibinbLu
LWBMAKO3POCTaUMM  PUHKOM (+10% LLOpiYHO) 3a
paxyHOK 3Ha4yHOro 36i/blUeHHS BUPOOHMLTBA 6io-
npenaparTis, MATPUMKA BHYTPILWHIX (dapMKOMMaHii
Ta akTVBHIA nokanizayia BMpOGHMLTBA. OKpemuii
CerMeHT CTaHOB/IATb KpaiHu, L0 pPO3BMBAKOTbCA, Ae
IHAis € rnobasibHUM NigepoM y BUPOOBHULITBI reHepu-
KiB, y Bpasunii cnocTtepiraeTbCsa 3pocTaHHA dhapma-
LEBTUYHOIrO BMPOGHMLTBA 3aBAAKM AepXnporpamam
OXOPOHW 370poB'A, a liBgeHHa Kopes xapakTtepu-
3y€ETbCSA 3POCTAHHAM BIOTEXHOONYHMX KOMMNAaHIA Ta
iHBECTULi Y MEANYHI AOCNIMKEHHS.

BucHoOBKW. [No6anbHuin hapmaueBTUUYHNI PUHOK
NpeACTaB/eHNA AeKinbKoMa firaHTamu, Siki BU3Hava-
OTb AOr0 PO3BUTOK. Lli KOMMaHii He nuLe 3aimMatoTbCs

-

BMPOOHULITBOM J1iKiB, & W aKTMBHO BMNPOBaZKYHTb

iHHOBAUIliHI pILLEHHs, CNpsIMOBaHi Ha MNepcoHasli30-
BaHy MeauLMHY, TeHHy Tepanito Ta undpoBi TEXHOMO-
ril. FnoGasbHWi hapMaLeBTUYHWI PUHOK € O4HUM i3
HaAMHaMIYHILLMX CEKTOpiB CBITOBOI €KOHOMIKW, L0
3a3Hae NOCTIiHOrO 3pOCTaHHA Mif BNAVBOM AeMOrpa-
IYHUX, TEXHOMOTIYHMX, EKOHOMIYHWX Ta PErySTOPHUX
thakTopiB. 10ro po3BUTOK BU3HAYAETHCS 3POCTAHHAM
BMTPAT Ha OXOPOHY 340POB'A, PO3LUMPEHHAM [OCTYNY
[0 MeAVYHWUX MOCNYT, CTapiHHAM Hace/leHHs Ta 3poc-
TaHHAM XPOHIYHUX 3axBoptoBaHb. CopMoBaHi TeH-
[OeHUiT xapakTepunsyrTbCs 3pocTaHHAM biodhapmaLeB-
TUKK (bionpenapaTu cknagatotb noHag 30% CBITOBOrO
PWHKY), MOMYNMAPHICTIO TEHHOT Ta KIITUHHOT Tepanil,
imyHoTepanii (Keytruda, Humira, Opdivo), po3BUTKOM
undoposux TexHonoriii (Big Data, Al, TenemeguumHa,
MOOGINbHI  fofatkym ANs  AiarHOCTUKKM), 3POCTaHHAM
NOMNUTY Ha FreHEePUKN Ta BiIoCUMINAPU, 3MIHAMU Y pery-
NATOPHOMY cepefoBuLli (MOCUNEHHAM KOHTPO/IO 3a
SKICTIO Ta 6e3nekoto flikapcbkux 3acobiB, a CLUA Ta
€C BNpoBaXylOTb HOBI CTaHOApPTV cepTtudpikauii Ta
KNiHiYHMX BUNPOOYBaHb). MoganbLunii po3BUTOK rasysi
Oyne 3anexaru Bif PerynsaTopHUX 3MiH, TEXHOOTIY-
HOro nporpecy Ta gemorpacdivyHux grakTopis.

[HHOBALiHI MapPKETMHIOBI IHCTPYMEHTU BigirparoTb
K/HOYOBY POSb Y PO3BUTKY r106asibHOro dhapmales-
TUYHOTO PUHKY, CAPUAOYM MNiABULLIEHHIO MOro edhek-
TUBHOCTI, KOHKYPEHTOCMPOMOXHOCTI Ta AOCTYNHOCTI
nikapcbknx 3acobiB A718 MauieHTiB y BCbOMY CBITI.
BukopucTtaHHa uudpoBoro mapkeTtuHry, Big Data,
LUTYYHOrO iHTENEKTY, MOBIIbHUX TEXHOMOTI Ta nep-
COHasli30BaHOI peknaMm 3Ha4yHO 3MIHKOE TpPaAWLiiHi
nigxogu [0 NpoCcyBaHHA hapmaueBTUUYHUX NPOAYK-
TiB, A03BO/SAYN KOMMaHisIM edekTUBHIlLe B3aeMOo-
LiATV 3 nikapsaMu, nalieHTaMm Ta AUCTpu6'toTopamu.

CydacHi TpeHOW Y MapKETUHIOBUX CTparerisax
hapmMaLeBTMUYHNX KOMMaHili OpieHTOBaHI Ha iHTerpa-
Lit0 LMpPOBUX TEXHOMOTIN, PO3LUMPEHHS MOX/IMBOC-
Tel TeneMeanumHn, Po3BUTOK OCBITHIX Nporpam Aans
MeauYHUX axiBuiB Ta BNPOBa)KEHHSA iHTEpPaKTUB-
HUX NNaTtdopM 419 KOMYHiKaLil 3 KIHLEeBMMU CNOXK-
Badyamun. Oco6/MBOI Bary HabyBatoTb €KOJTOTiYHI IHILLi-
aTvBM Ta COLia/ibHO BiANOBIAANbHUIA MAPKETUHT, SKi
hopMyOTb CTIVKUIA iMiAK KOMMNaHiA Ta NigBULLYHOTb
piBEHb [OBIpU A0 IXHLOT NPOAYKLT.

OpfHak, pasom i3 MOXIMBOCTAMY, dhapmaLeBTuny-
HWUIA MapKeTWHI CTUKAETbCH i3 XXOPCTKMMU peryns-
TOPHUMY OBMEXEHHAMMW, HEOOXIAHICTIO AOTPUMAHHSA
€TUYHNX CTaHAapTiB Ta BMCOKOK KOHKYPEHLIED Ha
PVHKY. YCRILIHICTb KOMMaHIA y mMalibyTHbOMY BU3HA-
YyaTMMEeTbCH 3AATHICTI0O afanTyBaTtuUCA [0 LUBUAKUX
3MiH Y CNOXMBUYMX OYiKYBAHHSX, TEXHOTOMNYHNX MPO-
puBax Ta BMMOrax MiKHApPOLHOIO 3aKOHOLaBCTBa.
TakuM 4YMHOM, IHHOBAUjiHI MapPKETWHIOBI IHCTPY-
MEHTW € BaX/IMBUM YMHHWKOM CTpaTeriyHOro po3su-
TKY r106a/1bHOrO hapMaLeBTUUYHOIO PUHKY, 3abe3ne-
Yyoum oMy AMHAMIYHWI PICT, eheKTUBHY B3aEMOLIH0
3 K/liEHTaMK Ta CTasie KOHKYPEeHTHe NO3ULLOHYBaHHSA
y CBITOBIl EKOHOMIL,.
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