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MocTtaHoBKa npoo6semMu Ta 1 aKTyasnbHICTb.

lMNapaduama cy4yacHUX EKOHOMIYHUX repemsopeHb (hOpMye HEOBXIOHICMb iHHOBaYiUHO20 3a6e3-
re4eHHs1 ¢hyHKUIOHyBaHHs1 BY0IBe/IbHO20 CEKMOpy B8 Ui/IOMy ma CMBOPEHHS IHCMpPYMEHmapito rio-
BULEHHST pe3ysibmamusHocmi OisiibHocmi 8i00iny MPodaxis Ha PUHKY OyoiBe/ibHUX Mamepiasis
30Kpema. KoHyenmyasbHuli He2amusHul Br/lu8 acriekmig MosHoMacwmabHo20 BOEHHO20 BMOp-
2HEeHHS Ha mepumopito YkpaiHu 3yMOB/He HEObXIOHICMb adanmysaHHsI BI00IN8 MPOOaXI8 Ha PUHKY
6y0diBe/IbHUX Mamepiasis A0 HOBUX YMOB BEOEHHSI BI3HECY, 2pYHMYHHUCH Ha 3acadax KOMIM/IEKCHOCMI
ma iHHOBamUKU yrpas/iiHCbKUX pilueHb. Y Mamepianax Haykoso20 00C/IIOXeHHS MPpoBedeHo aHasli3
meopemukKo-Memodo/102i4HO20 PIBHSI 3abe3redeHHs1 eheKmuBHOCMI QhyHKUIOHYBaHHS1 8I00INI8 rMpo-
OaxiB Ha PUHKy 6ydiBe/IbHUX Mamepiasiig 8 Cy4acHUX YMOBax Xaomu4yHO CmpyKmypoBaHOl eKOHOMIY-
HOI cucmemu, AoC/liOEHO CmaH PO3BUMKY PUHKY 6ydise/ibHUX Mamepiaslis, ChopMOBaHO KOMI/IEKC
rpiopumemHux 3asdaHb 3a6e3reHeHHs1 oCsizHEeHHsI cmpameaidHUX yineli komnaHii' y Halikopomuwudi
MEPMIH.

KniouoBi cnoBa: 6yodisHUYMBo, 6ydise/bHi Mamepiasiu, mopeig/si, pesysbmam, 8iddin npooaxis,
cmpameaisi, n/1aH, egoeKmMuBHICMb, (hyHKYIOHYBaHHSI.

The paradigm of modern economic transformations creates the need for innovative support for the
functioning of the construction sector as a whole and the creation of tools for increasing the effective-
ness of the sales department on the building materials market in particular. The conceptual negative
impact of aspects of a full-scale military invasion on the territory of Ukraine necessitates the adaptation
of sales departments in the building materials market to new business conditions, based on the princi-
ples of complexity and innovation of management solutions. In the materials of the scientific research,
an analysis of the theoretical and methodological level of ensuring the effectiveness of the functioning
of sales departments on the building materials market in the modern conditions of a chaotically struc-
tured economic system was carried out, the state of development of the building materials market was
investigated, and a set of priority tasks was formed to ensure the achievement of the company’s stra-
tegic goals in the shortest possible time. Active hostilities on the territory of the state negate potential
opportunities for ensuring strategic development in the long term. Ensuring the efficient functioning of
the construction materials market becomes a necessary emphasis of reproduction of gradual eco-
nomic transformational transformations. Achieving a high degree of appropriate efficiency is possible
due to increasing the effectiveness of the sales department in the building materials market. Therefore,
the complex nature of innovative changes in the economic system of the state through the prism of
the aspects of the negative impact of a full-scale military invasion on the territory of Ukraine force to
focus on the need to find effective tools to ensure a high degree of efficiency of the sales department in
the building materials market. Ensuring the effective operation of the sales department in the building
materials market leads to potential opportunities for qualitative structural changes, forecasting strategic
priorities for the development of companies in the construction sector of the national economic system
in the long term. Globalization aspects of transformational economic shifts require an emphasis on
ensuring effective planning of sales volumes in order to increase the performance of the company in
the building materials market. Therefore, the presence of an effective toolkit for ensuring the effective
level of planning of the company’s sales department in the building materials market emphasizes the
need for innovative support of the company’s strategic policy in the medium and long term, forecasting
sales volumes depending on consumer interest, adjusting the cost price and profitability of products,
formation of motivational features of the company’s strategic development.

Key words: construction, building materials, trade, result, sales department, strategy, plan, efficiency,
functioning.

KOMMaHii Ha pUHKY ByaiBenbHUX Matepianis. BigTtak,

3abe3neyeHHs edpeKTUBHOI AisiIbHOCTI BigA4iny npo-
[axXiB Ha pUHKY ByfiBenbHUX MaTepiasis 3yMOB/IOE
NOTEHLiHI MOX/IMBOCTI ANS SKICHUX CTPYKTYPHUX
3pyLUEeHb, NPOrHO3yBaHHA CTpareriyHux npiopu-
TETIB PO3BUTKY KOMMa@Hili OyAiBeNbHOr0 CeKTopy
HauioHa/IbHOT €KOHOMIYHOT CUMCTEMWU B [OBrOCTPO-
KOBIli nepcnekTusi. NobanisauiiiHi acnekTn TpaHc-
hopMaLiiHUX €KOHOMIYHUX 3pYyLleHb MNOTpPebytoTb
akLEeHTYBaHHA yBarM Ha 3abesnedvyeHHi eqekTuB-
HOTO n/iaHyBaHHS 06’eMiB NpoAaxiB 3 MeTOK NiABK-
LLEeHHS MOKa3HMKIB eeKTUBHOCTI (OYHKLiOHyBaHHS
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HasIBHICTb [i€BOro iHCTpPyMeHTapito 3abe3neyeHHs
e(heKTMBHOIO PIBHA NMaHyBaHHA AiANbHOCTI Bigginy
npoAaxis KoMNaHii Ha PUHKy BydiBesibHUX Martepia-
niB aKkUeHTye yBary Ha HeobxigHOCTI iIHHOBaLiiHOrO
3abe3neyveHHs cTpaTeriyHol MOMITUKM KOMMaHil y
cepefHbO- Ta [OBrOCTPOKOBI nepcnekTuBax, npo-
rHO3yBaHHSA 06’eMiB NpPoAaxXiB B 3a/IeXHOCTI Bif
3aLikaBneHOCTi CNOoXMBayiB, KOperyBaHHsa cobiBap-
TOCTi Ta peHTabesibHOCTI NPoAyKLii, hopmMyBaHHA
MOTMBALNHNX O0COB/MBOCTEN CTpaTEeriyHOro po3Bu-
TKY KOMNaHii.
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AHasi3 ocCTaHHIX AocnigXeHb i nyo6nikauii.
JocnigpxkeHHam nuTaHHA  3abesneyeHHs  BUCO-
KOro piBHS1 €0eKTUBHOCTI (DYHKLIOHYBaHHA Bigainy
npogaxis Ha puUHKY OyaiBesbHMX MaTepianis oni-
KyBa/IMCb SK BITUM3HSHI, TaK i 3aKOPAOHHI BYEHI.
Hanpuknag, OsuapeHko [.0. [3] akueHTye yBary Ha
HeoObXifHOCTI 3a6e3nevyeHHs CTPYKTYPHUX 3pYyLUEHb
B KOHTEKCTI YHKLiOHYBaHHS BigAiny npogaxis KOm-
naHii, aprymeHTyloum Le HeOoAHO3HA4HICTI0 Migxo-
[iB [0 3aCTOCYBaHHSA MapKeTUHIOBUX CTpaTeriyHnx
pileHb y cdepi Npofaxy Ha puHKY OyaiBenbHuX
mMaTepianis.

CepboriHa H.B., CocHiybka H.O., BiwHa A.C.,
KaniHiyenko /1.J1. [2; 5] BbavatoTb HEOOXiOHICTb Y
PO3LUMPEHHI MAPKETUHIOBUX KOMYHiKaLii 3 METOH
3a6e3neyeHHs BUCOKOrO CTYMNeH edeKTUBHOCTI
(PYHKLiOHYBaHHS BiAdiniB npodaxiB KomnaHii Ha
puvHKY OyaiBenbHUX MaTepiasliB 'y [OBrOCTPOKOBIN

nepcnekTusi.
Cokonoscbka K.B., Kacuy A.O., Opnoscbka HO.B.,
raspunexko A.0., 3anicoubkuii 1.I., Kanaman O.B.,

MangpukiH O.B. [1; 4; 6; 10] B pamkax HayKOBMX
JOCNiMpKeHb WOoA0 O3HaYeHo! npobsiematviku, npo-
MOHYIOTb PO3LUMPEHHA CMEKTPY PUC CTpaTeriyHoro
naaHyBaHHA 3 METOK akKLEHTYBaHHS yBary Ha Heob-
XigHOCTi 3a6e3neyeHHs BMCOKOrO PiBHA NiaHyBaHHA
Ta NPOrHo3yBaHHSA AissNbHOCTI BiaaifiB NpogaxiB KOM-
nawiii [4-6]. JoOaTKoBOK HEOOXIQHICTH O3HAYeHUX
CTPYKTYPHMX 3pyLUeHb € 3abe3neyeHHs onepaTms-
HOro KOperyBaHHs Ta BUA03MiHU CLieHapiiB pO3BUTKY
NoAjn B 3a/1eXHOCTi Bif MOKa3HWKIB e(eKTUBHOCTI
(OYHKLiOHYBaHHS BiAAi/iB MPoOAaXxiB Ha PUHKY Oyai-
BE/IbHUX MaTepiasiiB.

OpHak, B HayKOBUX OOCNILKEHHS 03HAaYeHUX BYe-
HUX NPaKTUYHO BiACYTHI aKUeHTW yBaru Ha BUPILLIEHHSA
JaHoi npobsieMaTukn B KOHTEKCTI BNAUBY (pakTopis
NMOBHOMACLUTAbHOr0 BOEHHOrO BTOPrHEHHS Ha Tepu-
TOPIt0 YKpaiHw.

Merta cTtarTi. MeTOl CTaTTi € NOLWYK WAAXIB Nifg-
BULLEHHA pe3y/ibTaTUBHOCTI AiS/IbHOCTI BiAAiny npo-
O2KIB Ha pUHKY OyaiBenbHMX MartepiasiB B ymMOBax
MOBOEHHOIO BiHOB/IEHHS.

Buknapg ocHOBHOro martepiany AochigXeHHs.
AKTMBHI 0OOIOBI Aii HA TepuTopil AepXaBu HiBento-
IOTb MOTEHLUIMHI MOX/IMBOCTI 3abe3neyvyeHHs cTpa-
TeriYHOro pPo3BUTKY B [OBrOCTPOKOBI NEPCNEKTMBI.
HeobxigHMM aKueHTOM BiATBOPEHHS MOCTYMNOBUX
€KOHOMIYHMX TpaHcopMaLiiHMX NepeTBOpPEHb CTae
3a6e3neyeHHs ePeKTUBHOTO (PYHKLIOHYBaHHS PUHKY
6yaiBenbHUX MaTtepianis. JOCArTYM BUCOKOIO CTYNEH0
BiANOBIAHOT e(PEKTUBHOCTI MOX/IMBO 3aBASKM NiABW-
LWEHHIO pe3ynbTaTUBHOCTI AiANbHOCTI Bigdiny npo-
OaXKiB Ha PUHKY OydiBenibHUX Matepianie. BigTak,
KOMM/IEKCHWUIA XapakTep IHHOBaUiHMX 3pylleHb B
€KOHOMIYHi CUCTEMI iepXKaBK Kpi3b NPU3My acrekTiB
HeraTMBHOIO BM/IMBY MOBHOMACLUTAGHOIO BOEHHOIO
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BTOPrHEHHA Ha TEPUTOPID YKpaiHW 3MYLUYIOTb akLeH-
TyBaTu yBary Ha HeOOXigHOCTI Mowyky [AiEBOro
IHCTpyMeHTapito 3abe3neyeHHss BMCOKOro CTYMNEHH0
e)eKTUBHOCTI AiANbHOCTI BiAA4iy NPOAaXiB Ha PUHKY
6yaiBenbHMX MaTepianis.

Be3ymMoBHO, NpoOBeAEeHHS aKTUBHUX GONOBUX Aili
Ha TepuTopil AepXaBu 3MyLUYE CYyTTEBO nepediopma-
TOBYBaTV KOHLENTyaslbHi TpaauLiiHi 3acaan dyHKUi-
OHYBaHHS BiAAiNiB npoAaiB KOMMaHili Ha pUHKY Oyai-
BE/IbHUX MatepianiB. |HTEHCMBHI 06CTpiNM No BCil
TepuTopii AepXaBu 3MYLUYHTb LIYKaTU iHHOBALiliHi
MeXaHi3aMu 3abe3neyeHHs (PyHKLIOHYBaHHS Biagi-
niB npojaxis 6yaiBenbHUX opraHisauiin. OKpiM 3MiHW
30BHILLHIX (baKkTopiB BMMBY Ha (OYHKLIOHYBaHHS
PUHKY 6yAiBesibHUX MaTepianis, — CyTTEBO 3MIHUIUCH
aKLUEeHTWN BHYTPILHIX ¢hakTopiB BiANOBIAHOINO BMNBY.
Hanpuknag, BpaxoBykun 0COGMMBOCTI NPOBEAEHHS
aKTVBHMX OOWOBUX Aii Ha TepuTopii JAepXaswu,
aKUEHTU (PYHKLIOHYBaHHS PUHKY HEpyXoMOCTi 3Mi-
HWIM BEKTOPU 3abe3neyeHHs MporpecrBHOrO PO3BK-
TKY Ha OpPiEHTYBaHHA KOHLENTYasIbHUX 0CO6/IMBOCTE
6e3nekn Ta BMCOKOTO CTYMNeHK HadiiHOCTI byaiBenb-
HOI cnopyau B LisioMy. 3 METO 3a6e3neyeHHs BUCO-
KOro CTyrneH qyHKLIOHYBaHHSA BiAA4iNiB npogaxy Ha
puHKy OyaiBenbHUX MmaTtepianis HeobxigHUM € Bpa-
XyBaHHS1 eHeproedekTUBHOCTI CropyA, HasiBHOCTI
ABTOHOMHMWX KOTE/IEHb YN B/IACHWX [KEPEN XMB/EHb.
3riAHO 3 pO3NOoAiNoM 3pyiHOBaHMX 06’€KTIB iH(hpa-
CTPYKTYpV NO perioHam YKpaiHu, Takox Hanbinblie
nocTpaxgann obnacTi, SKi MOBHICTIO abo 4acTKOBO
nepebyBanu nig okynauieto (JoHeubka, XapKiBCbka,
KuiBcbka, JlyraHcbka, 3anopisbka Ta Mukonaiscbka
obnacri).

Haiibinblia KiNbKiCTb  XUT/IOBUX  KOMIMJ/IEKCIB
YkpaiHu, a came — 72%, npunagae Ha 5 obnac-
Teli: JIbBIBCbKY, KWiBCbKy, TepHONIAbCbKY, |BaHO-
®paHkKiBCbKy Ta 3akapnaTcbky obnacTi (puc. 1).

HalimeHLue X1TA0BOT NOLL, SIK I IHWWX 06’eEKTIB
iHbpacTpyKTypy 6yno 3HWULEHO y 3axifHin YkpaiHi.
Micna noyatky NoBHOMACLUTAOGHOIO BOEHHOIO BTOP-
FHEHHs1 6yn0 3anyLeHo 275 HOBUX MPOEKTIB Ta Npo-
rpam 3 6yAiBHULTBA XXUTIOBUX KOMMJIEKCIB.

MnaHyBaHHA BUTpAT Mae MOBHICTIO BignosigaTu
cTpaTeriyHMMm Linam AissibHOCTI KOMNaHil Ta 3abesne-
4yBaTW BUPILLEHHS TaknX NPIOPUTETHUX 3aBAaHb, AK:

— BM3HAYEHHs Ta ONTMMiI3auis EeKOHOMIYHO
06r'pyHTOBaHNX BUTpAT ANs 3abe3neyeHHss Makcu-
MaJsibHOr0 NPUBYTKY KOMMAHIT;

— 3a6e3MneyeHHs  BUKOHaHHA
3aBfaHb;

— YCYHEHHS1 HeeheKTUBHUX BUTPAT Ta iHLLUi.

3 MeToto 3a6e3neyeHHs BUCOKOIo CTYMNeH qoyHK-
LiOHYBaHHS BigAiny NPoaxiB Ha PUHKY OyaiBesbHMX
marepianis HeobOXiAHUM € BUKOPWUCTaHHA cTpaTerii
PO3BUTKY aKTVBHOIO MPOAaXKY, LLI0 06YMOBJ/IHOE TpaHC-
doopmaLiiHi NepeTBOPEHHS Ta BUAO3MIHM.

MapKEeTUHIoBmnx
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Puc. 1. KinbKicTb HOBUX XXUT/IOBUX KOMIJ1E€KCIB,
AKi noyanu 6yaysatuchk nicna 24.02.2022 poky B YKpaiHi y po3pisi perioHis, KinbKicTb 0AnHULL

* ipoaHasi308aHO ma y3aza/lbHeHO aBMmopoM Ha niocmasi [6]

BucHoBKuU. [pyHTYOUMCb Ha pesynbrarax npo-
BELEHOr0 HaykoBOTO [OCHIMKEHHA MOXHA KOH-
cTtaTyBaTu, WO BUCOKUIA CTYMiHb pPe3yNbTaTUBHOCTI
[OiSINbHOCTI BigAiNny npoAaxiB Ha PUHKY OyAiBeNbHUX
MaTepianis, B yMOBax NMOBOEHHOIO BiAHOB/IEHHS, - €
O[HI€0 i3 OCHOBOMOOXHMNX KOHLEMLLi 3a6e3neyeHHs
CTa/10ro PO3BMTKY EKOHOMIYHOI CUCTEMU AEpXKaBW.

B ymoBax MOCTINHUX EKOHOMIYHMX KOSIMBaHb,
TpaHcdopMaLiiHiX NepeTBoOpeHb, robanizauinHnx
3pyLLUEHb MNepLloYeproBMM € 3abes3nedyeHHs (OyHkK-
LiOHYBaHHS CTpaTeriyHO BaXK/IMBUX CEKTOPIB Halio-
Ha/IbHOI €KOHOMIYHOT CUCTEMU. TakuM YMHOM, hop-
MyBaHHS cTpaTteriyHmx npiopuTeTiB CTasIoro po3BUTKY
€KOHOMIKW YKpaiHu Hauji/ieHe Ha 3abe3neyeHHst BUCO-
KOro CTyneHto etpekTUBHOCTI (YHKLiOHYBaHHS PUHKY
OyaiBenbHUX martepianiB B CKAaAHUX €KOHOMIUYHUX
YMOBaX CbOrOAEHHS.

MepcnekTBOK NoganbLUNX HAYKOBMX AOCIAKEHb
B O3Hau4eHili npobremaTtuLi € NPoBeAeHHS KOMM/IeK-
CHOro aHaslizy cy4acHuUx TpeHAiB cTparterii 4inosoi
KOMYHiKaLiT Ha pUHKY ByaiBesibHUX MaTepianis.
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