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CborogeHHs

Cmamms npucssyeHa npobsiemam sukopucmarHsi CRM-cucmem 07151 eqhekmusHO20 Be0eHHS ma
asmomamusayii 6i3Hec-npoyecis mopaosesibHo20 6i3Hecy. CRM 03Hauae «ynpas/iiHHA B3aEMOBIO-
HOCUHaMU 3 K/lieHmamu» | BIGHOCUMLCST 00 BCiX Memoaig, IHCmMpyMeHmiIB | mexHo/02il, siki BUKopuC-
mosye mopeaosesibHUll BGI3HEC 0715 PO3BUMKY, YmpPUMaHHSI | 3a/1y4eHHsT KaieHmiB. poaHaslizosaHo
OCHOBHI (byHKUji, 5iKi BUKOHYe maka CRM-cucmema, po3a/isiHymo OCHOBHI MOOY/li cucmemu, repe-
Baa2u ma Hedo/liKU y BUKOpUCMAaHHI makux cucmem. [MposedeHull aHaniz pelimuHay CRM-cucmem
0711 aBmomamusayji 6i3Hec-rMpoyecis Mopaose/ibHo20 Gi3Hecy. [JocioxeHHsI BUSIBU/IO, WO ceped
CRM-cucmem nidepom orumysarHsi y 2023 poyi cmas rpoepamHuli 3aci6 SalesDrive. 3a BucHo-
BKamu ekcriepmis, SalesDrive siKicHa, Mpocma y BUKOpUCMAaHHI ma Ha/sawmysaHHI ykpaiHcbka po3-
po6Ka, Mae Mody/li iHmeapayji 3 IHWUMU cepsicamu ma IHmepHem-pecypcamu, ma opieHmosaHa Ha
rnompebu iHmMepHemM-Ma2asuHis ma iHWuUx mopeise/ibHUX KommaHil. [oc/mioxeHo OCHOBHI emanu
BripoBadxeHHss CRM-cucmem.

KniouoBi cnoBa: CRM-cucmema, 6i3HeC-poyec, mopa0sesibHUll  bi3HeC, asmomamu3auyis,
IHMeepayjsi.

The article is devoted to the problems of using CRM-systems for efficient trading business and auto-
mation of business processes. The article describes the sequence of business processes for the
Rozetka marketplace that can be automated by CRM systems. CRM stands for Customer Relationship
Management and refers to all the methods, tools, and technologies used by a retail business to
develop, retain, and attract customers. The main functions performed by such a CRM-system are
analyzed, the main modules of the system, advantages and disadvantages of using such systems
are considered. An analysis of the rating of CRM-systems for automating business processes in the
trading business was conducted. The study found that among CRM-systems, the leader of the survey
in 2023 was the SalesDrive software. According to experts, SalesDrive is a high-quality, easy-to-use
and customizable Ukrainian development that has integration modules with other services and online
resources and is focused on the needs of online stores and other trading companies. The SalesDrive
CRM-system was implemented in the educational process of Bohdan Khmelnitsky National University
of Cherkasy, and a laboratory work was set up as part of the students' study of information technology
disciplines. A study of the main stages of CRM-system implementation was conducted: analysis of the
company's needs and goals, selection of a CRM system, implementation of the selected CRM-system
in the company, and training of employees to work with the CRM-system. Before finally choosing a
particular CRM, you should also order a presentation of the system with a demonstration of the CRM-
system's functionality or try to install a free trial version of the system. CRM-systems plays a key role
in the modern business world, and primatrily in the retail sector, helping businesses automate business
processes, improve customer relations, increase sales, and increase efficiency. The benefits of using
CRM systems are very significant and can significantly increase the competitiveness of any trading
company.

Key words: CRM-system, business process, trading business, automation, integration.

OVK-  Takux BITYUM3HAHMX BuYeHuX, fAk: O.b. binouepkis-

TYE HOBI MpaBuna Ta Hafga€ HOBI MOX/IMBOCTI AJ1A
BEAEHHS TOProBesibHOro 6i3Hecy. BnpoBamKeHHs
CRM-cucteM Ha nignpuemctsax cdpepu Toprisi
BXe CTa€ HeOoOXiAHICTIO Ta HagaEe MOXIMBICTb
NnoKpaLMT OCHOBHI 6Gi3Hec-npoLecy B KOMMaHisX.
3BuyaiHi ohiCHI AOAATKN BXe He ChnpaBnsAlTbCs 3
TMMKM GaraTbma 3agavamu, ski Npu LUbOMY BUHMKA-
I0Tb | SKi onepaTtuMBHO BUpiWyTb CRM-cuctemu.
Lli nporpamHi 3aco6u MOXyTb OyTW BMKOPWUCTaHi B
TOProBesibHOMY Gi3HeCi i K MapKeTUHIOBUIA iHCTPY-
MEHT, TaK i SIK IHCTPYMEHT A5 30i/IbLLIEHHS NPOoAaXiB
KOMNaHii; AK eeKTUBHUIA IHCTPYMEHT MiABULLEHHS
PiBHSA BMKOHaHHSA 3aBAaHb CMiBPOGITHMKaMmM Komna-
HiT, TaK | IK IHCTPYMEHT [/151 KOHTPOJII0 UUX 3aBAaHb;
AK eDEKTUBHWI IHCTPYMEHT A/151 BEAEHHS KNIEHTCLKOT
6a3n gaHux Tak i AN NoKpalLleHHsi B3aEMOBIGHOCUH
3 KnieHTamu.

AHania ocTaHHiIX pgocnimkeHb i nyo6nikauyii.
Mpobnemam BukopuctaHHa CRM-cuctem  ans
e(PeKTMBHOIO BeAEHHSI TOProBesibHOro 6Gi3Hecy Ta
aBTomartm3auii 6i3Hec-nNpoueciB MpUCBAYEHi npavi

cbkuin [1], T.B. AHuyk, O.FO. boeHko [2], B.M. OcTpo-
BepxoB, [.0. loppgieHko, J/1.M. TaHywak-EdiMmeHKo,
H.TM. FOpuyk, H.B. ByTeHko [3].

OpfHak eguHoro niaxoay Ao snposazxeHHss CRM-
cucTeM B TOProBefnibHOMY 6i3Heci He icHye. Tomy
ue nuMTaHHA noTpebye A0AaTKOBUX AOCAIAXEHb Y
KOHTEKCTI WwoA0 6i/ibly AeTasIbHOr0 BUBYEHHS NUTaHb
BMOOPY, BNPOBaPKEHHA Ta BUKOPUCTAHHA Takoro
nporpamMHoro 3abesneyeHHss 3 METOK aBToMaTu3ail
6i3Hec-npoLecis.

dopmynioBaHHA Uisieid cTatTi. Meta cTarTi
nonsrae y AOCNiAKEHHI Takoro iHCTpyMeHTapito Ans
BE[IEHHS TOProBesIbHOr0 6i3Hecy Ta aBToMaTu3auil
6i3Hec-nNpoLeciB NiANPUEMCTB LET cchepu AisanbHOCTI,
aKk CRM-cuctemu.

Buknap ocHOBHOro marepiany AocnigXeHHs.
MuTaHHA aBTOMaTtM3aLii Gi3Hec-npoueciB € ayxe
Ha CbOrofHi aKkTyas/lbHUM Ta nporpamHe 3abesne-
YEeHHS LbOro HanpsiMKy [yXe KOpPUCTYETbCHA Mnonw-
TOM Ha pPUHKY IHopMauiinH1xX nocnyr. HanbinbLu
nony/sIipHMM  Cepeg, LbOro HanpsMmy nporpamHoro
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3a6e3neyeHHs € CRM-cuctemun. CRM-cuctemmn —
Lue nporpamHi KoOMnaekcK, siki A03BO/MSAKTbL aBTOMa-
TM3yBaTV MPOLECU YNPaB/IiHHA B3AEMO/AIEI 3 KJTiEH-
Tamu, 36epiratv iHopMaLito Npo KNIEHTCbKY 6asy
JaHux | nokpailyBatM edqeKTMBHICTb 06CyroBy-
BaHHS KNIEHTIB.

B pi3HMX mKepenax HagaeTbCs Pi3Hi BUSHAYEHHSI
Lboro TepmiHy. 3okpema B [4] TepmiH CRM po3wmnd-
poByeTbcs sk Customer Relationship Management,
LLIO0 O3HaYae «ynpas/liHHA B3aEMOBIAHOCUHAMN 3 KNi-
€HTaMn» i BIAHOCUTLCS OO BCiX CTpaTeriii, MeTosis,
IHCTPYMEHTIB i TEXHONOTIN, siKi BUKOPUCTOBYE TOPro-
Be/lbHWI Gi3HEC AN PO3BUTKY, YTPUMaHHA i 3a1y-
yeHHs knieHTiB. Customer Relationship Management
- ue ocobnueunii Nigxig A0 BeAeHHS Gi3Hecy, WO opi-
€HTOBaHUIA Ha KNieHTa.

IHwwniA nigxig [5] Bu3Havae «CRM-cuctemy — sk
PilLEHHS, WO Mpu3HadyeHe AN ynpasniHHA pobo-
TOK 3 HasBHUMWU Ta MNOTEHUIRHMMK 3aMOBHUKaMMU.
Takuii MporpaMHuin NPOAYKT 06’'€AHYE BCi HEOOXiAHI
IHCTPYMEHTU AN pob0oTn 3 KNiEHTaMu | 36i/IbLLUEHHSA
npoaaxis».

IcTopis  po3pobkm Ta BnpoBamkeHb CRM-
cucTemM posnodasiach e 3 1995 poky, Ko Ha CBIT
3'ABunacsa nepwa komepuiiHa CRM-cuctema —
Siebel Systems, sika 6yna opieHToBaHa Ha aBTomaTu-
3auito NigNprMEMCTB CEPEAHbOr0 Ta BE/IMKOTOo BGi3Hecy.
Mi3HiWe Ha pUHKY 3'ABUIUCHL MNPOrPamHi NpoayKTu
TakMx komnaHii, sk Microsoft, Salesforce, Oracle,
SAP. CborogHi CRM-cuctemu fOCUTb LUMPOKO BUKO-
PUCTOBYETLCA K BEMKUMMW TaK | HEBENMMKMMUK TOp-
riBefIbHAMM KOMNaHiAMU A5 3a/ly4eHHs Ta yTpu-
MaHHS1 KNIiEHTIB. Anle ue Moxe OyTu TakoX 3pyYHUM
IHCTPYMEHTOM i 419 iIHOUBIAYaTbHUX NiANPUEMLIB, AKI
npauoTb Ha cebe B Uil cdepi i 3MyLLEHi NoeaHy-
BaTW AeKifibka nocaj ogHO4YacHO. IHakKwe pocTy 6i3-
Hecy, MmacliTabyBaHHA He Byae BiabyBaTuCh.

IHTepHeT marasvH Rozetka

OcobnunBo akTyanibHO BripoBagkeHHs CRM-
cuctem AN aBTomMaTtusauil - GisHec-npouecis B
IHTEPHET-TOPriBAMI, SKa 3aliMae 3HayHy 4acTKy Top-
riBefIbHOr0 puHKY. «Ha gaHuini MoMeHT 87% nokyn-
LiB BMBYAKOTb iHOpMaALi0 B iHTEPHETI, MepLl Hix
3po6uTKn nokynky. A 3a cnosamu Nasdaq, go 2040 i
30BCiM 95% BCiX npogaxiB (He3anexHo Bifg ixX Tuny)
BiAOyBaTUMyTbCS OH-NaliH» [6].

BnposagpkeHHs CRM-cuctem B e-commerce
[03BOMISE BiACMIAKOBYBaTM BCi Npofaxi B €AVHIl
6asi gaHux Ta npogasaTu TOBapy Ha Pi3HWX Topri-
BE/IbHUX M/loWlaKax, caitax iHTepHET-MarasuHis,
NeHAIHTIB UK B couiasibHUX Mepexax. [ns npuknagy,
Ha pUCYHKy 1 npeacTaBAeHO ONMC NOCNiAOBHOCTI 6i3-
Hec-npoueciB Ans MapkeTnelicy Po3eTka, siki Takox
MOXHa aBTomaTnsysaTu 3acobamy CRM-cuctem.

MpoBegeHe [OC/MIMKEHHA MNOKasano, WO B
2023 poui 83,7% kopucTyBadiB e-commerce BXe
aKTMBHO BUKOPUCTOBYBaIM B CBOili po6oTi CRM-
cuctemmn [7]. A IHTepHeT-6i3Hec 6e3 CRM npusso-
ONTb 00 HeCTabiNbHOCTI NOKa3HWKIB NPOAaXy Ta Kynu
NMOMW/IOK B 06PO6LLi 3aMOB/EHD.

Ak npaBunbHo BuGpatn CRM-cuctemy ans 6is-
Hecy, Le AiiCHO Baxk/IMBe i HeEMpoOCTe 3aBAaHHsA. Pid
y TiM, WO AN UbOro noTpibHo 6yae 3annatutn 3a
BUKOPUCTaHHSA LbOr0 iHCTPYMEHTY, BNpOBaAnTL A0ro
i HABYMTU CNIBPOBITHUKIB. Ha pUCYyHKY 2 306paXkeHo
OCHOBHI eTanu BnpoBamxeHHs CRM-cucTem.

[nsi BUPILWEHHS LbOro NUTAHHS CbOTOAHI Ha PUHKY
nporpamMHoro 3ab6esnevyeHHs YKpaiHu ass BUbopy
npeacTaBneHo 6arato sikicHux CRM-cuctem ykpa-
THCbKOrO Ta 3apybiXHOro BUPOOHMLTBA, cepes AKMX
TOpriBe/IbHMUM KOMMaHiAM Ta npuBaTHMM nignpu-
EMUSM HeOoOXiAHO Ta CKIagHO obupaTtn 3py4vHy Ta
npoCcTy B KOPUCTYBaHHI cuctemy came [nnsa cebe.
[nsa uboro 6yn0 npoBeAeHo 6inblu AeTasibHe A0CHi-
[KEHHS LIbOro NUTaHHS.

Mokyneys - BigeigyeanHs cafity - FamoBNeHHA NpUiKATE mmp 3aunsn$:qn:y,ufc“;::nama oy JAMOBNEHHA 3AXPUTE
PeccTpaya ocoSkeTor kasiwety Bxify & 0COBWCTHA KaGiHET EW":::”“ Ha cKnag abo OTDHMAHHA 3aMOBNEHHA Mepesipka Tosapy - Blgmoea elg Toeapy
Mouryx ToBapy MaxysanHs Tosapy Onnara Tosapy
Bufip rosagy Bignpanxa 3aMoRneHH

Puc. 1. BisHec-npouecu ana mapkeTnneiicy PoseTka

Lkepeno: nobyoosaHo asmopom




LNDOPOBA EKOHOMIKA TA EKOHOMIYHA BE3IEKA

~

 aHani3 NoTpeob i Linen komnaxii
1 eTan

V|- Bn6ip CRM cuctemu

2 eTan

* BNpoBamxeHHss 06paHoi CRM cuctemn B KOMNaHito
* HaBYaHHSA cniBpob6ITHUKIB po60Ti 3 CRM-cuctemoto

3 eTan

Puc. 2. OcHoBHI eTanu BnpoBagxeHHsa CRM-cucrtemum

Lkepeno: nobydosaHO asmopom

Mpu BuGopi CRM-cuctem, Tpeba BpaxoByBaTw,
LLI0 He3BaXKatoUuM Ha He3HaYHi BiAMIHHOCTI, 6iNbLUICTb
CRM-cncteM matoTb Habip 060B’A3KOBMX (PYHKLiA.
[o X yicna BiAHOCATLCA: MOAYNb O6NiKY 3aMOBHU-
KiB; MOAy/b YNpaBMiHHA npoAaxamu; YnpaBiHHSA
NOTOYHUMY 3aBAaHHAMU; aBToMaTm3aLis 6isHec-npo-
LECiB; aHa/liTka Ta CTBOPEHHS 3BITHOCTI. TakoX B
6iSIbLLOCTI cMCTeM nepefbadyeHa MOXIMBICTb iHTe-
rpauii 3 caiiToM KomnaHii, NnowToto, IP-TenedoHieto i
iHTerpauia 3 iHWuMK nporpamamu, Hanpuknag, BAS
a6o mMobinbLHMM goaartkom [5].

Ane npefcTtas/fieHi Ha YKpaiHCbKOMY PUHKY MpO-
rpamHoro 3abesneveHHs CRM-cucteMu  Takox
MOXYTb | PI3HUTUCb 3a CIepold NPU3HAYEHHA Ta
(PyHKUIOHA/IbHUMY  MOAYAMU.  AK  NpaBuIbHO
obpaTtn onTuMasibHe pilleHHA came /15 TOpriBesb-
HOro mignpuemcTea. Npu UbOMy HeobXigHo: Aochi-
OVTW MOTOYHWIA CTaH Gi3Hec-NpoLEeCiB NiANPUEMCTBA,;
BM3HAUYNTUCb — SKi NpoLecn HeobxigHO aBTOMaTU3y-
BaTU; NiCNSA BU3HAYUTUCH i3 HAGOPOM (DYHKLiOHasb-
HUX MOAYNIB CUCTEMU; BU3HAYNTUC i3 BIOIKETOM Ha
npuadaHHSA CUCTEMU; OLIHUTK TEXHIUYHI MOX/IMBOCTI
LLOAO BNPOBAMKEHHSA; OKPEC/IMTU pPoni Ta QyHKLT
nepcoHasly no pooOOoTi i3 CUCTEMOLO; OLIHUTK Hagiii-
HiCTb Ta MaclITaboBaHiCTb CUCTEMM; OUIHUTU 6e3-
neky AocTyny Ao 6asu gaHux; obpaTtu Tvn niyeH-
3il (xmMapHi abo KOpPOOGKOBI); OUHUTU MOXMBICTb
iHTerpayii 3 iHWWUM MporpamMmHUM 3abe3nevyeHHs M,
WO BXe BCTAHOB/IEHO Ta BUKOPUCTOBYETLCH; OL-
HATU 3PY4YHICTb iHTepdielicy cuctemu. FAk BUAHO,
i3 pucyHKy 3, cepep, HaiBaxXuBILIMX OYHKLiMA, npu
Bn6opi CRM, onutaHi TOpriBefibHi KOMNaHii Ha3Ban:
aBTOMaTn30BaHy nepegady 3amoB/iEHb i3 CalTy B
CRM — 85,6%; MOX/MBICTb BeAEeHHS ICTOpPIT 3aMOB-
NneHb KNiEHTIB — 72% Ta 06’eHaHHA 3aMOB/IEHb 3
Pi3HMX KaHaniB npogaxy B OAHOMY Micui — 71,6%
Ta iH. [7].

MepLu HiX OCTATOYHO 3IYMUHWUTU CBIli BMGIp Ha
KOHKpPEeTHin CRM, TakoX HeobXigHO 3aMOBWUTK Mnpe-
3eHTaLjilo cuCcTeMM 3 [EeMOHCTpauieto yHKUioHany
CRM-cuctemun. Ak WO Ue HE MOXMBO, TO MOXHa
cnpobyBaTtn BCTaHOBUTK Ge3KOLUTOBHY MPOGHY Bep-
Cit0 CUCTEMMU, Ha 5K MOXXHa NepeBIpUTU OYHKLIOHaN
Ta 3pyY4HICTb B po6OTi.

Ane npu BCbOMY TOMY OyAb-sike MNporpamHe
3abe3neyeHHa Mae | pag Heponikie, Ue CcTocy-
€TbCA TakoX i BnposamkeHHs CRM-cuctem. Cepep,
HefoNiKiB BMNPOBaPKEHHS MOXHa Has3BaTW: 3HauHi
BUTPaTU Ha NpuAbaHHs, BNPOBaMKEHHS Ta HABYaHHSA
nepcoHany; cknagHicTb iHTerpauii 3 iHW1M nporpam-
HUM 3abe3neyeHHsIM; iIHKOM 3HAaYHWUIA nepiog, Bnpo-
Ba/PKEHHS.

MpoBeaeHe gocnimxeHHs peliTuHris CRM-cuctem
0N TOpProBesibHOro 6i3Hecy Ha iHdhopMaliinHoMmy
PUHKY Ha 6a3i mkepena [7] nokasasno, WO «cepen
CRM-cuctem nigepom onuTtyBaHHS y 2023 poui cTaB
nporpamHuii 3aci6 SalesDrive — npogykT maiixe
BABiui Bunepeans KeyCRM, sikuii nocie apyre micue
3a nonynsapHicTio. Cepepn TPiVikn B PERTUHTY TakoX
€ KeepinCRM. lMNpu uboMy [OCNILXEHHS MoKasaso,
LLIO KiSTbKICTb kKopucTyBayiB CRM-cuctem pociicbkoro
BMPOOGHWMLITBA 3HAYHO CKOPOTMMACL Y MOPIBHAHHSA i3
nonepegHiMu pokamu, i 3apas nvwe cknagae — 5,2%.
JocnimpkeHHs [8] Takox nokasasio, Lo 3HayHy 4acTky
ronocie otpumasin CRM, siki BUKOPUCTOBYHOTbLCS B
pi3HMX cermeHtax 6isHecy (TradeEvo, PipeDrive,
Perfectum, Odoo, Dilovod, Creatio).

HeobxigHO TaKoX HaronocuT Ha MOX/UBICTb
KOMMIeKCHOT aBTomartu3alii TopriBesibHOro nig-
MPUEMCTBA  JIHIKOK  Cy4YaCHOro  MpPOrpamHoro
3ab6e3neyeHHss MosbCbKOro BUPOOHULTBA BAS —
BAS ERP i BAS KYM. Ll nporpamu BK/O4aloTb B
cebe He Tinbkm modynb CRM, ane i iHWi yHKLi-
OHaUTbHI MOAYy/i AN KOMMJIEKCHOI aBToOMaTu3auil
nignpuemMmcTaa.

Ak BUAHO i3 peiTuHry CRM-cuctem [7] cuctemoro
SalesDrive kopucTyeTbcs Binblue TPETUHU KOPUCTY-
BauiB, SKi BigMi4yaloTb Taki NMO3UTUBHI NepesBaru npo-
rpamMHOro 3acoby, Sk MPOCTOTY Y BMKOPUCTaHHI Ta
HanallTyBaHHi, MOXIMBICTb MNOAINUTA KNIEHTIB Ha
Kareropii, iHTerpauito 3 iHCTpyMeHTamu ansa SMS
PO3CW/IOK, 3 COLia/IbBHUMN Mepexamu, eNeKTPoOHHO
NOLUTON, MECEHKEPaMU, MapKeTniencamm Ta Tesne-
(hOoHi€l0; HaABHICTb MOTYXXHOTO 610Ky i3 3BITHOCTI Ta
aHauliTMKKM Ta iHWi nepesaru [9].

3a BMCHOBKaMu ekcnepTiB [7] — ue Ayxe fkicHa
100% ykpaiHCbka po3pob6Ka, PpillEeHHA aganTo-
BaHe pf/19 noTpeb IiHTepHeT-mMarasvHiB Ta iHWKX
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TOpPriBe/IbHUX KOMMaHI, AKi NpaLiolTb Ha YKpaiH-
CbKOMY PUHKY.

BpaxoBytoun Te, WO cuctema Mae 6e3KOLUTOBHY
npo6Hy 14-Bepcito, aBTopom ctarTi CRM-cuctema
SalesDrive 6yna BnpoBapkeHa y HaB4YaslbHWUIA Npo-
uec. bynu pospobneHi 3aBgaHHA [0 naboparop-
HOi po6oTn (puc. 4), B pamkKax BUBYEHHS CTyAeEH-

ABTOMaTuU3oBaHa
nepepaya 3amoBneHb
3 cainty no CRM

IcTopisa 3amoBneHb KNieHTiB
O6'eqHaHHA 3aMOBNeHb
3 pi3HUX KaHanie npopaxie

Yy OAHOMY Micui

HanawTyBaHHsA eTanis
©06pPO6KMN 3aMOBNEeHb

NoeHa 6a3a ToBapis
Ta 1T CUHXPOHi3auifa 3 canTom

O6'eqHaHHA BCiX MeceHmxepiB
B OAHOMY iHTepdpenci

KoxTpons sanuwkie Ha cknanl,
TXHS CUHXPOHi3auia 3 caTom
Ta imnopT B Excel

DopmMyBaHHSA YeKiB i3 3aABOK

MuTTEBI CnoBiWeHHsA
NPO HOBi 3aMOBNEHHA

MocTaHoBKa 3aBpaHb
COG6i Ta Koneram

ABTOPO3rofiNeHHA 3aMOBMeHb
MiX MeHepxepamu

BipcTeXXeHH:A edheKTUBHOCTI
PeKnamH1x Kamnain

CnoBgiueHHs Npo HoBi
3aMOBNEHHA Ha nNowTy

Tamy YepkKacbKOro HalioOHa/IbHOTO  YHIBEpCUTETY
iM. BorgaHa XMenbHULbKOTO TakMX HavaslbHUX KypCiB
AK «IHdpopMaLiiiHi cucTemy B MPOCIECINHI OCBITI»,
AKWI BUKNaZa€eTbCsA Ha 1 Kypci marictpartypu ans cne-
LianbHocTi «EkoHOoMika» Ta kypcy «[puknage npo-
rpamHe 3abe3neyeHHss B MapKeTUHIY», KA BUKIa-
OaeTbca Ha 4 Kypci 6akanasparty 419 cnewjianbHOCTi

T 85,6%
R 72%
I 71,6%
R 70,5%
I 63,6%
I, 56,8%
N 56,8%
I 48,9%
ev————— o
I 36,7%
N 33,3%

I 31.8%

B 21.2%

Puc. 3. HailiBaxxnusiwi ¢pyHKuii npu BUGopi CRM gnsa kopuctyBadiB

Lxepeno: [7]

SD

ba3u 33AB0K » ba3a 3anBoK 1- Tosapw/Tocnyri

E Tosapw/lTociyrn

Katanor Toeapie/nocnyr HanawtyeaHHA Toeapis Cknag

©
3aEsaHHA

AKTUEHI BuaaneHi

{2

8 MeHegxepu R :

CopTyBaHHA 33 andasiTom hd

[ + Tosap/Tlociyra. ] [ + LliBnKe AOAABAHHA ] [ + /loAaTv KaTeropil ] X Imnopt Bi ExcriopTXLSX & Excriopt YML & Pe3epsHi konii
KoHTaKTI
-4 Toeap/Mocnyra Q sKu Q Uina Q Co6igapTicts Q D Q
IS Ge3 kaTeropii (5)
+ Munococ akymynatopHuii Bosch Flexxo Gen2
G cepinaBcHar2851 blue 7000,00 680 id_4 ®
» MMNOCOC aKYMYNATOPHUEA Samsung
G vs20875ADRSAK black 22 000,00 2150000 id 5 ®
» PoboT-nunococ Rowenta X-plorer Serie 50 i
G raosamnosiee 11500,00 11000,00 id_2 ®
+ PoBoT-nunococ Samsung VRIMBY7312K/UK :
) G oo 15 000,00 1400000 id_3 ®
NokymerTi
+» PoBoT-nuaococ Xiaomi Robot Vacuum 510 f
G ooiataniie 4268268 11900,00 11000,00 id_1 ®

il

3aitv

Puc. 4 ®parmeHT BUKOHaHHA 3aBgaHHA B CRM-cuctemi SalesDrive

Lkepeno: cmsopeHo asmopom Ha ocHosi [9]




LNDOPOBA EKOHOMIKA TA EKOHOMIYHA BE3IEKA

«MapKeTuHr». BpaxeHHA CTyAeHTiB Bif BUKOpUC-
TaHHA LbOro NporpamHoro MpoAykTy TakoX € Ayxe
NO3UTUBHUMMU .

BaraTo i3 CTyAeHTiB-CnyxadiB UUX HaBYaslbHUX
KypCiB BXe MpautooTb 3a 06paHumMK creujasibHOoC-
TAMKU, TOMY MiCNS BUKOHaHHA NnabopaTtopHOi po6oTu
i3 CRM-cuctemoro SalesDrive, BOHM Maiu 3MOry
aBTOMAaTn3yBaTyn CBOI POOOUI MiCUS LM NPOrpamMHnM
3aco60M.

BuCHOBKM 3 NpoBeAeHOoro gocigxkeHHs. CRM-
CUCTEMU BIAIrpaldTb K/OHYOBY POJSib Yy CyvyaCHOMY
6i3Hec-CBITi, i B NepLly 4yepry y TopriBenbHii cdepi,
JonomMararoun nignpuemcteam astomarusysatu 6i3-
Hec-npoLecu, nokpallysaTu BifHOCUHU 3 KNiEHTamu,
30i/bLLYyBaTN Mpofaxi, Ta nigBullyBaTn edekTuBs-
HiCTb. BOHM CTann HeBiA'EMHOK YaCTUHOK CTpaTerii
6aratbox yCnilLHUX KOMMaHiiA.

FAK nokasye Halwle [OC/iIXEHHS, 3apa3 Ha ykpa-
THCbKOMY puHKY € 6arato CRM-cuctem, cepeg, AKkux
MOXHa 3HalTW BIAMNOBIAHWI BapiaHT ANns aBTOMaTu-
3auji 6i3Hec-npouecis. Asie BapTo TakoX Mam’'sitatu
Npo BUKNUKA | Heponikym BnpoBagxeHHs CRM.
BnpoBamxeHHA cuctemu BuMarae 4vacy, pecypcis
Ta 3yCW/b, | BaXMMBO NMpaBW/bHO NaaHyeBaTu i nNpo-
BOAMTM MpoLec BNPoBamkeHHs. Kpim Toro, 6esneka
[OaHVX Ta NpUBaTHICTb K/TIEHTIB 3aBXAM MalTb OyTU B
LEeHTpI yBary npu BukopuctaHHi CRM.

HesBaxkatoun Ha Ui BUK/IVKW, NepesBarv BUKOPUC-
TaHHA CRM-cuctemn fgyxe BaroMmi i MOXYTb 3Ha-
YHO MiABULLMUTN KOHKYPEHTOCMPOMOXHICTb 6Yab-SKOT
KOMMaHil.
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